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DIATE isin our name for

ON-SITE SUPPORT AND T

Have all of your IT needs managed f¢
$14,400 per year

Compare that price to any of your employees.
Then keep in mind, we don’t require benefits,
office space, equipment, training, perks, or payroll.

We are IT people you will actually like, and understand

“UPP DOWNTOWN CONDOMINIUM PROJECT IS SOLD OUT
-R M
a01 5508985 New Construction Success Story
VIMEDIATEGEEK.COM
v, UT Completed in 2008, the One and Nine "We took on the project in the fall of
Condominiums have sold out. Coldwell ~ 2008 in what was arguably the
Banker's Neil Glover and 4 associates toughest market especially for newly
marketed the units for the last three constructed condos." Glover explains.
and a half years and have completed "We had a team of dedicated,
their job of selling all available units. experienced agents and sellers that
understood the complexity of the
On the corner of 100 South and 900 market conditions. And the product
East and developed by a local family, proved to be of interest to condo
this 4-story, 43 unit complex offered buyers too." said Glover.

upscale living in a location that
attracted those seeking an urban living
experience with access to downtown
and the University of Utah.
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Melanie Hamilton started her insurance career after graduating from the University of Utah in
1983. She has a full perspective of insurance account pricing and placement having started
with company rating and underwriting, moving to agency commercial account management,
and finally starting her own business in 1999. Hamilton Insurance Associates serves
residential and commercial clientele and represents highly rated and financially stable
insurance carriers. Being independent was very important as she laid the ground work for
her business. “One of the most important criteria for customers to recognize is that
companies have niches. When you utilize an independent agent you increase the likelihood
of finding the best niche.” When Melanie isn’t at the office you’ll find her in the gym, hiking
the Utah mountains, or coming up with new recipes around the hottest peppers.

Thank you to the following companies for supporting women in Commercial Real Estate:

2012 PLATINUM SPONSORS 2012 SILVER SPONSORS

MEMBERSHIP: Melissa Mclntyre (801)947-3974 SPONSORSHIP: Terese Walton (801)487-3236
www.crewutah.org hello@crewutah.org
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